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PATENT, IP and  LEGAL SERVICES for START-Ups 

and CORPORATE BUSINESS ENTITIES

Patent Group

Eight seasoned patent attorneys with BS, MS and 

PhDs in optics, EE, materials, inorganic polymer 

chemistry, biochemistry, genetics, biology, 

aerospace engineering and physics.

Representative clients:

-University of Central Florida/CREOL

-Cornell University

-U. of Rochester

Institute of Optics

Laboratory for Laser Energetics

-Clarkson University

-SUNY Research Foundation

-Lockheed-Martin Corp.

-IBM
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Technology Expertise

Photonics     MEMS     Lasers     

Non-linear optics     

Metamaterials  Multi-Photon Imaging    

Microfluidics    

Electronic Paper Displays   

Recombinant DNA    

Organic Polymer Chemistry    

CMOS   Wavefront Sensing    

Ophthalmic Laser Surgery   

Corneal Biodynamics   

Accommodating IOLs   

EKG Devices  Battery Technology   

émuch more

Bill Greener (JD, MS-Optics), US Registered Patent Attorney 

Please contact me at wgreener@bsk.com

607-330-4012

www.BSK.com

mailto:wgreener@bsk.com
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RULES OF THUMB

Angel investors fund more companies than any other source of capital 

for start-up ventures

Angels bet on the jockey, not the horse. A qualified, coachable 

entrepreneur and management team are the first consideration.  A 'B' 

team is unlikely to be successful in commercializing an 'A' product, but 

an 'A' team will quickly upgrade a 'c' product into a viable business.

Angels invest in start-ups that can ramp revenue to $25M or more in five 

years. 

A competitive advantage-a patent, trade secret, or huge head start in the 

technology space- is important to angels. They don't fund companies 

with products that can easily be duplicated by more mature companies 

with deep pockets. 

Angels prefer to invest in local companies so they can kick the tires 

before investing and then coach, mentor, and serve on boards of directors 

of portfolio companies.

Angels tend to invest $200K to $lM in the first outside round of funding 

for new ventures at a valuation of $1-$2M and hold equity stakes of 20% 

to 40% after the first round of financing.

Angels expect entrepreneurs to have an exit strategy that will enable both 

the entrepreneur and investors to sell the start-up within 5-10 years, 

providing shareholders with a substantial return.

Source: NZ Herald News
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